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Brighton Center’s HUD Certified Housing Counsellors provide 1 on 1 coaching and support to assist 
customer in creating personalized roadmaps to homeownership and financial self-sufficiency 

through financial education and a family centered coaching approach that focuses on each 
customers strengths.

We work hand in hand with local organizations and lenders to provide access to tools including 
downpayment assistance programs that can help customers increase their purchase potential.

• Homebuyer Education Workshops
• Personalized budget and credit counselling
• Wrap around services and support
• Targeted Financial Education Workshops

• Credit building tools and micro loans
• Homebuyer’s Club Virtual Cohort
• Individual Development Savings Match 

Accounts



The Homebuyer’s Club Cohort is an in-depth education and coaching program that helps customers 
overcome common obstacles to home ownership.  The program assists customers with rebuilding 

credit, establishing better spending and underscores the power of solid savings habits.  

The virtual cohort meets 2-4 times a month in a group setting for 90 days.  Each customer also 
meets with their financial coach monthly.  The Homebuyer’s Club Cohort is designed with a trauma 
informed coaching approach that understands that financial trauma must be addressed to establish 

healthy financial habits and to achieve and maintain the goal of home ownership. 



Hom eownersh ip
Opportun itie s



Wh o  We  Are  & 
Wh a t  We  Do

HOMEOWNERSHIP
WIN he lps fam ilie s grasp  the  d ream  of owning a  hom e  by 
rehabb ing and  bu ild ing new hom es th roughout a  ne ighborhood .

FINANCIAL LITERACY
WIN prepares  fam ilies to  purchase  the ir first hom e  by offe ring 
hom ebuyer tra in ing classes and  ind ividua l counse ling.  Our 
tra in ing a lso  focuses on  working with  fam ilies to  save  hom es from  
foreclosure .

COMMUNITY BUILDING
WIN works to  tra in  and  em power com m unity leade rs to  work with  
the ir com m unity, loca l & na tiona l re sources, and  loca l 
gove rnm ents to  re solve  com m unity issues and  bu ild  th riving 
vib ran t, stab le  com m unitie s.



Eco n o m ic Le a r n in g: 
On e -o n -o n e  Co u n s e lin g & Co a ch in g

• Hou sin g Cou n se lin g 
• Renta l
• Purchase  – Pre
• Ownersh ip  – Post
• Stab ility - De linquency

• Cre d it  & Bu d ge t in g

• Ma t ch e d  Sa vin gs  Progra m
• Senior Hom e Repa ir
• Hom eownersh ip  – Com ing in  2025



Eco n o m ic Le a r n in g: 
Gro u p  Ed u ca t io n

• Hom e b u ye r  Tra in in g Cla sse s
• In -Person
• Virtua l 
• Self-gu ided

• Fin a n cia l Lit e ra cy Worksh op s
• Iden tity Theft
• Wills & Esta tes
• Hom e Main tenance
• Insurance
• Cred it & Budge t
• Keys to  Financia l Freedom
• Keys to  Hom eownersh ip
• Life  as a  Hom eowner



Are You Ready to Buy

Quest ions you should a sk yourse lf before  buying a  hom e:

• Why do I want to  buy a  hom e?

• Am  I ready for the  responsib ility of ownersh ip?

• Do I have  a  stab le  job  and  re liab le  incom e?

• Do I have  enough  m oney saved  to  buy a  house?

• Is m y cred it in  orde r to  secure  a  loan?

• Is now a  good  tim e  (Buyer ’s vs. Se lle r ’s Marke t)

• How m uch  can  I a fford  to  spend?



Are  Yo u  Re a d y t o  Bu y – Pa r t  2

Ident ify t he  ba rrie rs prevent ing you from  buying:

• Availab le  savings for down paym ent & closing cost

• Problem  cred it or lack of cred it

• Unstab le  incom e  sources

• Debt to  Incom e

• Lack of ava ilab le  housing stock a t your p rice  poin t

• Lack of loan  products to  m ee t your needs

• Lack of knowledge  about how to  buy a  hom e



H o u s i n g  C o u n s e l i n g

• What happens when  I work with  a  housing counse lor:

o Understand  your curren t financia l situa tion .

o Dete rm ine  if h om e ow n e rsh ip  or re n t in g is best for your 
household 's situa tion .

o Work with  a  housing counse lor to  crea te  an  action  p lan  to  
rem ove  barrie rs and  he lp  you  ach ieve  your housing goa l 
to  a t t a in  h om e ow n e rsh ip  or m a in t a in  
h om e ow n e rsh ip  .

o Com ple te  financia l educa tion  and  counse ling.

o Achieve  your housing Goal!



H o u s i n g  C o u n s e l i n g  – Pa r t  2

How do I ge t  st a rt ed working wit h  a  housing counse lor?

• Contact WIN a t 513-541-4109 or www.wincincy.org

• Return  your com ple ted  applica tion  and  supporting 
docum ents

• Assigned  a  Housing Counse lor

• Meet in  pe rson , phone , or virtua l one  on  one

• Participa te  in  group  educa tion

• WIN’s Housing Counse ling is free  of charge .
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